


Quality Excelled Only By Service...
Since 1958

Customized to fulfill your lifestyle. Family Fun or
Therapeutic Massage. SPAS BY MAX. Expert
engineering performance. Minimum Maintenance. In-
ground or free-standing styles. The spa environment
you want . . . at a price you can afford. And the one time
in your life when “getting into Hot Water™ . . . is FUN!

POOLS BY MAX. An award winning history of achievement
since 1958. From initial concept design to completion.
Guided every step of the way by an in-house team of crafts-
men to insure Quality Control. Central Florida's complete
pool company. Featuring Customer Care before and after
the sale. POOLS BY MAX. For 30 years, the Leader in the
pool, spa and sauna industry!

THE MAXIMUM POOL & SPA CO.

o) 1 Block North of S.R. 434 on 17-92
Member National 245 U.S. Hwy. 17-92 North
m. Spa & Pool Institute Longwood, FL 32750 @ 407/699-1129
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CENTRAL FLORIDA SQUARE & ROUND DANCE
ASSOCIATION

Tnuites you To Our

ST SBaturday
HOLIDAY DANCE

Saturday,

December 30, 1989
8:00 — 10:30 P.M.
Travis Recreation Center,
Cocoa

featuring

CARL ROD

cues by
SUNNI THOMAS

Early Rounds — 7:30 P.M.
General Member — $2. 00/Person

Provisional (Guest) Member — $3. 00/Person

— Alternating Tips: Mainstream & Plus —

JOIN US FOR FUN AND FELLOWSHMIP. DANCE AWAY YOUR POST-CHRISTMAS BLAMS
ALL DANCERS WELCOME!

LUKAS NURSERY

& GARDEN SHOP, INC.

“Central Florida’s Largest”

Over 1/2 Million
Quality Plants at
Growers' Prices

8455 EAST RED BUG LAKE ROAD
OVIEDO. FLORIDA 32765 365-6163

“Dance With Suzie Q"

Monday
YOUNG & RESTLESS, Kissimmee

Tuesday
LACANTO PROMEMNADERS, Locanto

Wednesday
BEVERLY HILLBILLIES, Beverly Hills

Friday
SUZIE-QUES, Deltona

For Rates & Dates:
740 S. Hampton Ave./Orlando, FL 32803

407/894-2227




CENTER STATE
CONCRETE CO.

LICENSED
BONDED
INSURED

EXPERIENCED
e DRIVEWAYS
e PATIOS

e WALKS

e ETC.

HAPPY TROWLERS
Since
1969

Contact Robert Varkony
A Member of Whirl & Twirl

CATERING TO HOMEOWNERS
FREE ES TIMATES—l

423-0161

NEED MONEY FAST?

Specializing In
CAR and TRUCK LOANS

IBUNYT = SIBLIL o TIRAIDIE

e Jewelry ® Rolex Watches ® TV's e
e VCR's e Musical Instruments ® Tools
e Stereo Equipment ® Bikes ® Surfboards e

CAROL’S NATIONAL
PAWN & JEWELRY

2231 West Fairbanks Avenue ® Winter Park
740-0646

 Mastercharge and Visa Accepted

Doncewrth Jeon e
Jean Gaskins

~ PLUS WORKSHOP PROGRAM
= Every Monday. 2:00 - 4:00 p.m.
Starts November 6 Camptown Campground

Bogqgy Creek Road Huwy. 15 south on SR 530, St. Cloud

= KOUNTRY SWINGERS CLUB
=  Ist & 3rd Thursdays, 8:00 - 10:00 p.m.

Starts November 16 Camptown Coampground
Hwy. 15 south on SR 530, St. Cloud .
Alt. Tips - MS & Plus

= BEGINNER CLASS
€very Wednesday. 7:30 - 10:00 p.m.
Starts October 4 Senior Center -
Indiana Avenue & 8th Street {
(Wagon Wheels Sgs.), St. Cloud 2%

Rates & Dates: Call or Write
4020 Kaiser Avenue, St. Cloud, FL 34772
(407) B92-6240

ADVANCED & CHALLENGE
DIAGRAM BOOKS
FROM ED FOOTE

1. A-1 & A-2 DIAGRAMS & DEFINITIONS
2. C-1 DIAGRAMS & DEFINITIONS
3. C-2 DIAGRAMS & DEFINITIONS

Each Books Contains:

* Diagrams of all Callerlab calls for each program, shown in
logical step-by-step sequences.

* All-position concepts shown, many calls diagrammed
several times.

* Helpful hints given for dancing the calls.

® Sijze is B4 x 11, spiral binding so book will lay open.

* Laser printing gives clear sharp images.

* Most complete diagram books available, widely acclaimed
by dancers & callers.

Cost: $12.95 per book (includes postage.)
Order From: Ed Foote, 140 McCandless Dr., Wexford, PA 15090

Also available: Video Tapes explaining all-position concepts
for MS, Plus A-1 & A-2. Write for description flyer.
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“Petticoat
# LUXURIOUS COLORS
W ALL SIZES
AVAILABLE
# PETTIPANTS

N

Exclusive Single
& Multi-Layer
Designs For The
Square & Round
Dancer!

For Color Samples And
Price Information, Call or Write

DONNA LEE BROWN
7004 Mills Road
Winter Park, FL 32792
407/671-8903

FLOWERS for
All Occasions

& ? <

ALEX'S Flowers
By ZELDA

Lee Road Shopping Center
980 Lee Road, Orlando
644-3353

D

OVIEDO FLORIST

1755 W. Broadway, Oviedo
365-3035

Major Credit Cards Accepted

ROOM
SERVICE!

RHODA V. MOREE
REALTOR, G.R.L. CRS.

If You're Looking

For Room to Grow

Why Not Check Out
Our Real Estate Service?

We Have The Best Room
Service Around!

FOR CONSISTENT, PROFESSIONAL SERVICE
IN BUYING OR SELLING, CALL

RHODA

* Residential Relocation Specialist
* Multi-Million Dollar Producer
* Active in Real Estate in Central
Florida since 1978

Office: 896-9666 Eves: 295-1825

HIGGINS & HEATH, nc.

REALTORS
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R.J. Hogan

Available For Your Next Event!
For Rates & Dates:

Rt. 2, Box 266A
Gainesville, FL. 32601
904/376-2428
m
Square up with R.J.
at
WHEEL-A-ROUND SQUARES

Plus Dance, Thursdays
Top Of The World Resort, Ocala

BASS CAPITAL SQUARES
Plus Dance & W/S, 1st & 3rd Saturdays
Community Center, Georgetown
(Covered Dish: 6 p.m.)
FLAGLER OCEAN WAVES
Square Dance, Fridays
Middle School, Belle Terre Pkwy.
Palm Coast

LEAR
To
CLoOG!!

gxEPPIN' ([Jx
[LIGGERS

Instructors

Mary Duckworth

Robert Caldarazzo
at the
Loch Haven
Neighborhood Center
610 N. Lake Formosa Drive
Orlando

ALSO
A Professional Show/Dance Team
who can perform with a band or
as a "self contained" show.

f| For more information:
| Call Mary at 898-3572

Fall ‘89
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Square Dance Apparel
lﬂ Western Shirts
Coast Shoes

YELLOW ROCK
HEADQUARTERS

——|

YELLOWROCK HEADQUARTERS
222 W. Ardice
Eustis Square (Wal-Mart)

Store Hours: In La Promenade

[———l—— i lc——l——c——l———l———————l—— | ————= ] —— ] ——

10 am. — 5 p.m. Route 441 & 19
Monday — Saturday Eustis, FL 34726
DiAnne Waters, Owner Phone: (904) 483-2770

E MasterCard & VISA Accepted

el ——l ] —= ]

Il e e S [ ——— ] ——————

DICK HULBERT
Full-Time Caller / Instructor

"Dance with Dick”

Monday HONEYBEES, Del_and

Tuesday ANGEL SQUARES, Orlando
Friday DUNDEE SQUARES, Dundee
% Available for Your next Special! %

For Rates & Dates:
824 Marlowe Ave. % Orlando, FL 32809

407/859-1224
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The Square Dance Bulletin is
published quarterly by Showcase
Promotions and is intended to
provide a forum for ideas and events
for the square dance community in
Central Florida.

The Bulletin accepts advertising
which must be compatible with
square dancing. Publisher reserves
the right to accept or reject all edito-
rial and advertising matter. Dead-
line for submission of advertising is
December 1 for Winter issue;
March 1 for Spring issue; June 1 for
Summer issue and September 1 for
Fall issue.

The Bulletin welcomes manu-
scripts and articles for considera-
tion. Submission should be double-
spaced and typed. Brevity is en-
couraged. Articles should be related
to the field of square dancing,
properly researched and written in
an interesting style. No article or
photograph will be returned to the
author unless special arrangements
are made with the editor.

Single copies by mail are available
by writing to the address below and
enclosing $1.50 to cover costs of
mailing and handling.

Views and opinions expressed in
articles are solely those of the
authors and not necessarily those of
The Bulletin. Articles may be
reprinted using credit: “Reprinted
from THE SQUARE DANCE
BULLETIN.” Please credit by-lined
authors.

For information and advertising
rates, write Showcase Promotions,
1910 Conifer Court, Winter Park, FL
32792 or phone 407/671-7748.

OCTOBER - DECEMBER 1989
Volume 7, Number 8

uare (Dance

ETI

Serving Orlando & Central Florida Since 1970

'CONTENTS

FEATURES

I National Convention News ..............ccocoiuiiiiiiiiiiiiiiiiiiiiin. 10
Prolile: Rooer CRADIMBI nvonmmmiisusisissis i 14
State of Square Dancing Today .............cccccooieiiiiiiininnnn. 12
TheHelping Fand ........asacmmaunsnsunivassoneess 11
Legacy SUIVeY ..........cccoeeiiiieiiiiiiieiiie et 13
Circle Right ... connnamnpsanmanamsanssmasassumssvess 22

DEPARTMENTS

The Publisher'sPage ............cccccooeiiiiiiiiiiiiiiiiiiiiice e, 9
President’SNGIRHOBK uvmniiimassraississmasssmsssamiammssi 27
Making The Rounds ...........cccooiiiiiiiiiiiiiiceccciiiic 18
RGO SEOTE ClIG oo vvsivummamsusioni v s sissas s s s 23
Caller REPOKL .......osserssmnensmrmmenssmrassnsnsnnnsasmsssssssssansssasessis ita 21

SPECIAL SECTIONS

Sgutre Dante Clubs ....cuassissimmsnissmssormssssss e 16
Round DAnce CIUDS ..o rrsnsmsssesmsssssssesssssn saisessssasesisnsisss 19
InstiicHonal PIOGIANS . . wmusamicasariomsisin s s 20
ComingEvents.............c.cc........ D nELs R 24

4 B T YT

The Square Dance Bulletin



PUBLISHER’S PAGE

Now, Where
Were We?

Funny, the way time slips away.
Sometimes the memory plays little tricks.
[ was thinking, just the other day, as we
were preparing to ‘‘go to press’”’ for the
fall edition of THE BULLETIN, about
the early beginnings of the magazine.
How it all started.

In my mind, it didn’t seem that long
ago. I recall the first issue, it was an 8-
pager, 812" x 52" in size, and its readers
numbered, probably, around four
hundred (if one counted the collators).
Still, it was an ambitious endeavor at the
time, and great funin creating something
new.

As | reminisced about that first issue,
and how simple it was to put together,
and how it couldn’t have been too long
ago, the sudden rush of reality hit me like
a ton of bricks (well, something like that)
- that first issue was September, 1970!
Disbelief set in. Can that be right? Holy
(Batman) Smokes! Has it been 19 years?

Reeling from the minor revelation of
spending that much time on a single-
minded project, | thought, it probably is
good that the brain does play little tricks
with one's memory. (Afterall who
would, in his right mind, undertake a
project that would last 19 or more years?
Don’t tell me. Let me guess - a square
dance caller?).

So, after four major changes in format
and 19 years of highs and lows in the
publishing game, THE BULLETIN
embarks on its 20th year. And this edi-
tion, we hope you'll agree, is one of the
better issues we have put together.

On the pages of this issue, you will find
some interesting and profound words.
Ed Foote, caller and erudite scholar, is
with us again with an insightful article on
today's new leisure habits and how they
are affecting the square dance picture,
there is the new Legacy Report, the first
in a series, that we think you'll find
refreshing and encouraging. New on the

scene is a feature column, Circle Right,
written by Bill & Bobbie Davis. These
folks are from out California way and we
think you'll enjoy their commentary.
Since this is their first appearance in THE
BULLETIN, we are sharing with you two
articles this time around.

On the local scene, we have a refresh-
ing look at one of Central Florida's most
popular callers, Roger Chapman. You
can find Roger in the Leader Profile sec-
tion, the profile and interview was
written by one of our new contributing
editors - Vivienne Garapic. Perry Barnes
is back with us at the Record Score Card
post with the latest on top hits. Pete &
Jan Shankle, our genial round dance
hosts have some do’s and don'ts for
round dancers. In addition, you can find
out what's happening at the association
level. President Roy Fulcher, caller
association, and presidents Duke &
Doris McCleskey, dancer association,
tells all about their respective group’s
present and future plans.

Want more? We have the latest
update on the 39th National Convention
which will hold forth next June in
Memphis, Tennessee. And last, but not
least, a few tidbits: you'll find 34 classes
and workshops listed in the Instructional
Program section, over 100 events
posted in the Coming Events section,
and over 50 round and square clubs
listed in this edition - all a new record in

terms of numbers for THE BULLETIN!

Now, where were we? Oh, yes. We
would like to take this opportunity to
thank all our readers, advertisers and the
entire square dance community for your
support through the years. We couldn’t
have done it without you. May we con-
tinue-to warrant your interest and future
support as we enter our 20th year.

% - Danny Robinson

Fall ‘89



MEMPHIS TOURS - A Highlight “EXTRA”

For Convention-Goers At

WORLD’S GREATEST SQUARE DANCE EVENT!

Do you want the fun of exploring our
beautiful southern city with your fellow
dancers - while someone else does the
driving, no less - or learn a little history
the fun way? Have we got a deal for you!

Tours available to you through the
39th National Square Dance Conven-
tion offer many Memphis attractions. In
addition, tours are available to several
historic sites, all within reasonable com-
muting distance. Tours are available
from Monday through Saturday, mormn-
ing and aftemoon, or all day for
Nashville.

Mempbhis tours include: Elvis' Grace-
land, his jet, the Lisa Marie, his tour bus,
and the museum; a cruise on the Missis-
sippi River; a picnic on Mud Island; a tour
of the city (Graceland, Cotton Row,
Overton Park, Brooks Art Gallery,
Memphis Botanical Gardens - even the
famous Peabody Ducks); a visit to
famous music spots (Beale Street,
Graceland, and Sun Studio where Elvis
recorded his first single); the museums
(Victorian Village, Pink Palace Museumn,
Brooks Museum of Art). We invite you to
solve a mystery while visiting secret
places. For your shopping pleasure, a
tour of our unique malls and specialty
stores will provide you with an exciting
afternoon of buying or browsing. Some
tours include meals. Check your interest
and make your reservations soon! Don't
be left out.

Aunt Polly is planning a special event
on an island on the banks of the mighty
Mississippi River! You won't want to miss
the fun and adventure of an old fashi-
oned picnic dinner with plenty of fun
and entertainment reminiscent of Mark
Twain's adventure stories. It's all within
walking distance of the convention
center, or you can take a fantastic

10

by Ed & Sharon Sharrow
Publicity Committee

monorail ride to the island. See you
there!

A visit to Shiloh National Military Park
includes the site of one of the most
decisive battles of the Civil War, the
museum and cemetery. A special feature
of this tour is the delicious catfish dinner
served in a restaurant on the banks of the
Tennessee River.

Slip back into antebellum days with a
tour to Holly Springs, Mississippi. Have
dinner in one of the old homes and visit
other homes of antebellum days in the
old South. Sign up for this one.

Now for Nashville. This is an all day
tour including Opryland, U.S.A., and a
matinee at the Grand Ole Opry.
Sightseeing in Music City U.S.A. is also
included.

Come early to the convention and
take advantage of all Memphis has to
offer. These tours are the best way to see
the most in the least time. Look over the
selections and get your reservations in
early.

There are prices to fit all pocketbooks,
beginning at $7.00. The boarding passes
have been issued — LOAD THE BOAT
TO MEMPHIS.

Memphis is looking forward to making
your 1990 Convention memorable. For
more information contact: John & Helen
Thorpe, Director of Tours, P.O. Box
750-764; Memphis, TN 38175-0764.

Camping Update

The site of the campground is the
Agri-Center International, approxi-
mately 14 miles from the Convention
Center, and will be serviced by shuttle
bus. There will be 20 amp electrical
service. 24 shower stalls will be provided
and there will be daily water service
through the campground to each RV.

Dump service will be on-site at the
campground and ice will also be avail-
able.

Electrical service will be increased
from 500 to 1,000 sites provided there
are 1,000 registrations by Dec. 31, 1989.
Campers are urged to register by Dec.
31, in order to ensure that sufficient sites
will be provided. For camping informa-
tion and requests, write to M/M Allen
Roberts, P.O. Box 751990, Memphis,
TN 38175-1990.

Official Airline Selected

American Airlines has been chosen as
the official airline for the 39th National
Square Dance Convention. Refer to
Star No. S94839 to obtain the lowest
fare when booking your flight to
Memphis.

American Airlines will again donate a
trip for two to the 39th Convention from
anywhere in the continental United
States served by the airline. To be
eligible to win, register for the National
Convention between now and Dec. 31,
1989. Your name will then be entered in
the drawing. So, register now. For regis-
tration forms, write to: 39th NSDC,
Advance Registration, P.O. Box
751990, Memphis, TN 38175-1990.

Official Travel Agency

To assist dancers in making their travel
arrangements and to coordinate the
tours during the convention, the 39th
NSDC has chosen for its official travel
agency: Travel Network, 6135 Mt.
Moriah Extd., Suite 105, Memphis, TN
38115. Wats No. 1-800-235-1984.

%
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THE HELPING HAND

By Bill & Bobbie Davis

One of the most obvious, and
sometimes  troublesome, problems
encountered in the process of integrating
new members into a group of ex-
perienced dancers is that of coping with
the various degrees of experience and
competence in the dancers. The situa-
tion also occurs when experienced
dancers are intermingled with dancers
who are learning the level for the first
time.

Those dancers who have had
previous experience at the level can be
of most help by remembering that a
learning situation is made easier if there
is no confusion of instructions and a min-
imum of distractions for the learner. The
natural inclination is often for the more
knowledgeable dancers to try to help by
giving verbal directions to the newcomer
or even by attempting to physically steer
the leamer to the right spot. In the long
run, however, it is best for all concerned
if the experienced dancers refrain from
the urge to vocalize directions and let
everyone concentrate on the instructions
and directions from the caller.

If personal assistance within a square
is deemed appropriate, a simple silent
gesture toward the right position or
direction is the most effective. Such a
course of action will usually preserve
goodwill within the square and avoid
bruised feelings (and even bruised
bodies) that can easily result from more
aggressive assistance. Since part of the
appeal of square dancing is the feeling of
accomplishment that comes with
“getting it right”, it is best to allow a
weaker dancer the opportunity for
success on his own.

At the same time, the less experienced
dancer needs to keep in mind the fact

that efforts to help are not intended as
any personal criticism. The thing to
remember is that everyone wants the
square he is in to succeed, and in square
dancing all eight people must reach the
right position in order for the square to
make it. Less experienced dancers
should recognize that the desire to
succeed is often strong in experienced
dancers. It would be well, then, for the
“novice’'to be somewhat tolerant of the
others whose intensity perhaps causes

them to be ‘pushy’ or overly helpful.

A complication sometimes occurs
when the experienced dancer, who is
trying to help, is wrong. This is always a
tough situation. If incorrect, “hep”
occurs occasionally, the best course is to
forget it. Even very good dancers are not
perfect. If it persists, the best way to cope
with it is to work through the caller or in-
structor. He is recognized to be the group
authority, and as such is in the best posi-
tion to handle the problem in a profes-
sional manner with a minimum of hurt
feelings. It would, of course, be nice if
everyone were very mature and aware
of personal limitations as well as capabili-
ties. Butit is not a perfect world, so we do
our best. Our golden rule is: Help others
as you would have them help vou;
accept help as you would like your help
to be taken. And if someone rejects your
help, don't pout and withdraw; keep
smiling, it's only a game.

The thing that everyone should keep
in mind is that a subtle helping hand is
the best kind and when extended should
be accepted graciously. %

SOILED RUGS? CARPETS?
CONTACT SQUARE DANCER
JIM NEEDHAM FOR TOP

SERVPRO, 5

Of Winier Park®

QUALITY SERVICE. $39.95 | SRE 1 s1000
Serving The Area ANY2NOLMSE  HOUSE | OFF SORA
s, i AND HALL | I CLEANING

great room & | 599 1 .

combination | B room limit l $5.00

lving dinng | teathc areas | OFF CHAIR
count as | only m | CLEANING
2 mooms | ]

Call JIM: 678-5391
Mobile: 222-3109

bedrooms

SUBSCRIBE

to Florida's State
Square & Round Dance Magazine
the State magazne with National qualiry

BOW & SWING SuUBSCRIPTION FORM

| WOULD LIKE TO SUBSCRIBE TO BOW & SWING MAGAZINE

MNAME DATE
ADDRESS APT.ORLOT# e
ciTy STATE ZIP

PLEASE CHECK: NEW[] RENEWAL []

DIRECT ALL MAIL TO

OME YEAR $6.89 (includes tax), Add $2.00 for Canada & Foreign

BOW & SWING ~ 34 E. MAIN ST. - APOPKA, FL 32703

Fall '89
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THE STATE OF SQUARE DANCING TODAY

By Ed Foote

The Square Dance Movement Has Come Under Scrutiny Of Late.
Critics Can’t Seem To Agree Whether The Activity Is Growing, Dying Or Holding Its Own.
Could It Be Square Dancing Is Merely Adjusting To Today’s Societal Changes? If So,
Square Dancing May Be ‘‘Just What The Doctor Ordered’” For Americans In The Nineties!

For the past several years, we have
heard stories of the decline of interest in
square dancing, with various parts of the
country reporting a decline in atten-
dance and difficulty in recruiting people
for classes. Many people have said the
reason for the decline is inherent in the
square dance activity itself, e.g., too
many calls, too many programs and
classes too long in duration.

But such criticism has always been
present, even during the boom times.
While it is fine to have this constant self-
evaluation of square dancing, it is also
appropriate to take a broader view to
determine the true state of our activity as
it relates to the country as a whole.

The number of dancers today is far
greater than 20 years ago, with far more
clubs, more festivals, more conventions,
and the boom of dancing in retirement
areas. The long-term trend of square
dancing is definitely upwards. But within
any trend there are peaks and valleys. A
short-term decline in the midst of a long-
term increase is common in many areas -
the stock market, an individual business,
an industry, and even in the evolution of
the human race.

In my opinion, we have been (and still
are) in the middle of one of these short-
term valleys within a long-term upward
trend. Blaming square dancing itself for
this valley does not seem appropriate.

There appear to be six reasons why
we are experiencing a valley in square
dancing today:

The birth rate. The majority of
1. dancers in many areas are ages 44-
59. These people were born in the 1930-
1945 period, during which there was a
decline in the birth rate. So, there are
fewer people available for dancing.

Likewise, the post-war baby boom
which occurred in 1947-1952 has not
vet impacted square dancing. These
people are 37-42 years old today, and
many are still actively raising families.
They will not reach the 44-59 age
category until the 1990’s and beyond.

Video cassettes. The convenience
2. of renting movies to watch at home
has caused a decline in a wide range of
group activities, of which square dancing
is only one. This does not mean that the
square dance product has things in-
herently wrong with it - we are simply
facing new competition which is current-
ly very popular.

Staying home is becoming more
3. popular. According to a Newsweek/
Gallup poll, 70% of all adults say staying
at home is their favorite method of
relaxation. In fact, according to an article
in Psychology Today (9/88), Americans
say ‘‘staying home with family™ as their
favorite relaxation is almost three times
more popular now than it was in 1986.
According to the article ‘‘Many people in
the '60s and '70s viewed it (staying at
home) as a frap, an infringement on their
freedom to discover and express
themselves. Now it is a refuge from the
pressured life and tough times outside.”

We have less leisure time. Accord-
4. ing to the above Newsweek/Gallop
poll, Americans say they are working six
hours more per week than in 1973, and
they have 10 fewer hours of leisure time
per week.

There is more emphasis on in-
5. dividual activity. “Do your
own thing” has become the watchword
in recent years. According to the previ-
ously mentioned Psychology Today
article, activities requiring only individual
participation, such as crafts, owning a
computer, walking, taking courses at
local colleges, are all flourishing. Group
activities are floundering. One psycholo-
gist notes that any organization trying to
sell the public on a group activity had
better emphasize the individual benefits
to be gained by participating.

Adults are seeking a wide range of

. experiences. According to Psychol-
ogy Today, people are not satisfied with
only experiencing a few recreational
activities - they want to experience as
many as they can. This probably ex-

plains one reason why so many people
complete a square dance beginners class
and then drop out. It is not that they do
not like the activity of square dancing, it
is simply that they have spent a year
doing square dancing and now they
want to try something else.

Summary. Obviously, if there are
fewer people in the traditional age
category for square dancing, if people
have less leisure time today than in
previous years, and if they prefer to
spend that time at home (probably
watching video cassettes), and if they are
looking for individual rather than group
activities and want to experience a wide
variety of activities, all of this is going to
have an impact on square dancing. It
means we are going to have to run faster
just to stay where we are.

SOLUTIONS

Baby Boomers. As they become
1. older, more are likely to enter square
dancing, assuming previous age statistics
hold true. This means the mid and late
1990s could be another boom time for
square dancing.

Individual Benefits. These must be
2. emphasized in the promotion of
square dancing. The obvious choice is
physical fitness.

Promotion. We need to promote
3. this activity, There is more
competition now for people than ever
before. Grass roots promotion at the
local level is fine, but it tends to run hot
and cold. We need an ongoing national
promotion that will directly impact at the
local level. Callerlab has taken some in-
itial steps, but is limited in funds as to
what it can do.

National promotion takes big money
and, in my opinion, the prime source of
this money should be the National Con-
vention. 25,000 dancers attending a
non-profit event provides a great oppor-
tunity for big dollars, if the Convention
were run in a manner conducive to rais-
ing money for national promotion. %
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A SUPER PRODUCT —

According To Legacy

By Paul & Ellie DeBald
Survey Says “Growing Market” Opening Up For Activity!

This first report on the 1989 Legacy
Survey may shock you. It's about our
age and it points to an upswing in square
dancing. Keep it in mind as you look
over your class this fall.

We are not all that young. Our
average age is 57. But that is good news.
On one hand, it means that we retain a
lot of square dancers. One in five of us
has been dancing for twenty years or
more.

On the other hand, it means that we
have recruited a lot of middle-aged and
mature dancers in recent years - people
40 and older. And thatis good news, too.
More than one-third of the people in the
US. - 82 million - are 40 and over.
That's a big market. If we get 5% of them
to join us, we can double or triple the
number of square dancers we have now.

By the way, we weren't all youngsters,
ourselves, when we began square danc-
ing. Our average age was 46. More than
half of us were in our 40’s and 50’s.

That's good news, too. Ten million
Baby Boomers have already turned 40.
Within five years, so will another 20
million. That is a lot of potential square
dancers. Let's do them a favor and teach
them to square dance.

Here’'s more good news: The
apparent market for square dancing is
not only big and growing, but also finan-
cially important.

The mature segment of that market -
people 55 and older - have more than
half of the discretionary income in our
country. Most have neither mortgages
nor kids at home. Marketing experts
have been working overtime to earn the
recreation dollars of middle-aged and
mature consumers, But we square
dancers, without really trying, are beat-
ing the experts.

Square dancing appeals to middle-
age and mature people because it
provides a moderate form of recreation,
along with lasting social wvalues.
Backpacking and racquetball are declin-
ing; walking and golf are picking up. But
neither of those activities provides the
social value of square dancing.

So let's not be overly concerned, if we
sense a lack of young people in our
classes. If we get some - fine. If not, we
can let them age a bit and get them later.

Instead, let's exploit the success we
have found. Let's focus on ‘‘older”
people. They are a big, growing, and im-
portant target for us. We have a super
product that sells itself to them. Think
what we can do, if we work at selling
square dancing to them.

Survey Prompts Avalanche

Your response to the 1989 Legacy
Survey overwhelmed us. We received
nearly 9,000 replies - the best response
ever to a Legacy Survey.

Frankly, we had expected a smaller
response because we included some
personal questions in the '89 Survey. As
you recall, our theme was “Who Are
We?"" We felt that, even with a smaller
response, we square dancers could learn
a lot about ourselves, our backgrounds,
and our families. We need those kinds of
information to size up the market for

square dancing and to direct our promo-
tional efforts in the right directions.

Our gamble paid off. We square
dancers are not shy about ourselves. We
care enough about square dancing to
volunteer personal information about
ourselves. And so, the size of the
response, in itself, was perhaps the most
notable result of the Survey.

The wealth of information we
generated from the replies has also
overwhelmed us - each form provided
forty-five pieces of data. Much of the in-
formation deserves to be examined in
detail; much of it warrants our full and
undivided attention. So, instead of a
single comprehensive report on the
1989 Legacy Survey, we plan a series of
reports, each highlighting a meaningful
aspect of the Survey.

The series will include reports on age
trends, demographic profiles, family
status, singles, dancing trends, club
trends, and the heartfelt comments
which many of you included with your
survey forms. In addition to telling us
who we are, the reports will focus on
ideas for selling square dancing to the
rest of the world.

None of this, of course, could have
happened without your help. Please
know that we are grateful. On behalf of
Legacy, we thank you. (%

Canada. (add $4.00 for overseas)

for overseas)

B Dancers Note Service

BiLL DAvis SQUARE DANCE SERVICE

B The Big Five Dictionary
EVERYTHING you need to know in one handy book.
This sequel to the popular TOP TEN series is the most comprehensive definitions
book yet. It contains official definitions of all calls in the 5 CALLERLAB programs
MS through C2. It includes lots of diagrams and examples plus in-depth com-
mentary on: usage, teaching, flow, formation names, learning hints, and common
misunderstandings. By Bill Davis & John Sybalsky - $9.95 postpaid in US &

B The Sight Callers Textbook

Most comprehensive Sight Calling Book ever. 126 information-packed pages
cover Resolution, Formation Awareness, Arrangements, Get Outs, Program-
ming. 2-Couple Calling & lots more. - $14.95 postpaid in US & Canada. (add $5.00

Covers all new calls, ideas. and definitions. Commentary on square dancing. Bi-
monthly. - $6.95/Calendar Yr. (add $4.00 for overseas)

ORDER FROM: Bill Davis, 1359 Belleville, Sunnyvale, CA 94087.

-
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LEADER PROFILE

Roger Chapman

Profile & Interview

by Vivienne Garapic

I in 1958, Roger and Mary Jane

Chapman joined a basic beginner
square dance class in Winter Haven,
Florida - and as the saying goes - “‘things
ain't been the same since.” Within a
vear’s time, Roger, a tile contractor by
trade, would begin a second career as a
square dance caller. An endeavor, along
with his title business, that would reap
much success and rewards through the
next 31 years for the Chapmans.

A small group of very close, and in
Roger's words, patient friends formed
his first beginner class in 1960, and later,
his first square dance club, the Suzy Q’s.
Most every year since, Roger has taught
a class for beginners.

Due to his calling style and popularity,
Roger has been a perennial favorite,
since the mid-sixties, at numerous festi-
vals and clinics throughout the Eastern
United States. Roger and Mary Jane
have endeared themselves to many
14

dancers with outstanding programs at
such ‘resorts as Copecrest, Chain
O'Lakes and Kenilworth Lodge.

Having served on the board of Florida
Callers Association, Chapman is an ac-
tive member of Callerlab. He maintains a
strong, local program with a calling
schedule that includes five area clubs
(Mary Jane is head cook and coffee
maker). Roger records on the Blue Star
label.

Winter Haven is “home” for the
Chapmans. They have three children
and one grandchild. They enjoy the
good life of Central Florida - afterall,
where else could one parlay an unusual
combination of ceramic tile and
vellowrocks - and come out a winner!

The interview that follows took place
preceding a dance at Sunshine Squares
recently. After Roger completed setting
up his sound system and Mary Jane
made coffee, and put out cookies and

tea, we all sat down to talk.

BULLETIN: Tell us how and where
vou got your start as a square dance
caller.

ROGER: We started right here in Winter
Haven, taking dance lessons in 1958. At
that time the class was a 10-week course
in which we learned the 25 basic steps.
When we graduated, | called my first tip
as part of that ceremony, sort of a guest
caller. | guess that's what got it started.

BULLETIN: Was it difficult to get
started? Did you have a mentor along
the way?

ROGER: | must confess that [ really
didn't go to anyone for help and probab-
ly would have been better off if | had! |
just did it on my own. I'm one of those
bathtub singers, if you know what [
mean, and found myself calling in the
tub and while driving down the road in
my pickup truck.

BULLETIN: Is there any one highlight
from your calling career?

ROGER: It's hard to pick out any one
thing; there have been so many. We
have enjoyed calling so much and met so
many people. That seems to be the im-
portant thing.

BULLETIN: There is a dance tune that
says that ‘‘behind every good man
stands a good woman.’’ Tell us about
Mary Jane’s contribution to your cal-
ling success.

ROGER: To tell the truth, I don't think |
would ever have gotten into calling
without Mary Jane! First off, she is as
much part of the dance as | am. One
would think, more so with our local
program. That's not the case. | always
feel that something is not quite right
when | am on the road without her.
She’s a big part of it. For one thing, she
lets me know, in her own subtle way,
when things aren’t right because of me.
She does it in a way that I can accept.

BULLETIN: What do you remember
best from those early days, Mary
dane?
MARY JANE: | was just a nervous
wreck! | would always go into a room
and hide because | got so nervous that it
showed. A lot of times | would try to give
Roger signals when | did come out;
signals that the music was too fast, too
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slow, too high. We had to work out our
own little set of hand signals.

BULLETIN: How long did it take you
to gain confidence and know that
Roger was on his way to success?
MARY JANE: Just about one year!

BULLETIN: Are vou aware of any
changes for a caller’s wife, over the
vears?

MARY JANE: Yes, | guess square danc-
ing has changed in such a way that I've
found it harder to keep up with the
dancers. There was a time when I could
have named every dancer in the state,
but I'm lucky now to remember all of our
local people.

BULLETIN: Do vou set up a program
for a dance Roger? Do you stick to it?
ROGER: Well yes and no. With my local
dancers, my program is pretty much
there. | just outline those areas [ want to
call in the different tips and the areas of
material to be covered; just so | don't
repeat myself so much. As far as chang-
ing the program, this happens on the
road when you're not so familiar with the
dancers. You still use the basic program,
but not always in the same way, when
perhaps, the dancers are a little more ex-
perienced.

BULLETIN: If two callers had the
same amount of talent, what do you
think makes one more popular?

ROGER: Some callers just have
charisma and the dancers are drawn to
them. | think the way you handle the
dancers is important. If you have the
talent, that's one thing, but the friendli-
ness coming through the microphone
has a lot to do with it. You must make the
dancers feel truly welcome to the dance.

BULLETIN: How important is talent?
Is a good singing voice a must?

ROGER: It sure helps! | think a lot of
jobs can be done with a limited amount
of tools BUT the more tools you have for
the job, the easier it's going to be for you.
And singing calls ARE half the program!
A lot of time the dancers are not so com-
fortable with the patter because their
confidence is not yet there, whereas the
singing call is fun time. That's the icing
on the cake! If the caller can present the
singing call in a way the dancers can
enjoy, well, that just makes the night!
The dancers go away happy because the
caller did have those singing calls.

BULLETIN: What are the contributing
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factors to your success?

ROGER: | don't know really. | do try to
be very sincere with the dancers in all
areas. We have a progressive, caller-run
local program and offer the full scope of
dancing from beginner to advance. | feel
very fortunate to be accepted.

BULLETIN: What level gives you the
most enjoyment?

ROGER: | don't think | would pick one
level over the others. 1 enjoy the
beginner dancers and teaching. When |
think about it, I find a lot to enjoy in
mainstream, plus and right up through
advanced program. We're not really
heawvy into challenge, but we do that too.
I enjoy all of it but wish the dancers
would dance together!

BULLETIN: The quarterly selection
program can be a controversial
subject. Could we have your
viewpoint?

ROGER: There are times for new
material. Not too many years ago the
new material served as an equalizer and
one of the ways that callers used to get all
levels at a dance on the same footing.
You would use something new to
everyone so that all dancers were in the
same boat. This was the object of the
new material. It got to the point where so
much was coming out that the dancers
couldn’t absorb it all.

With the quarterly selections and the
list we have today, it's become awfully
hard to cover the list correctly and let the
dancers enjoy it when we have a quarter-
ly selection coming out every few
months. There are pros and cons, it's
one way to handle new material and give
it all a fair chance. | feel, like water, the
better material will find its way into the
program whether highlighted by the
quarterly selection program or not.

BULLETIN: How do you go about
sight calling on the road?

ROGER: You have to pick out “'guide
squares’’ to sight call and most callers
today are sight callers. Use three
squares. You have to remember the
color of the shirts. If you have matching
outfits, that's fine, but if it's club night
and everyone is dressed alike, you've
got a problem. Use an association
process. Sight calling is good but you can
find yourself slipping into a little trap
occasionally because callers tend to
watch the best dancers! If you do that -

75% of the floor could be standing. So,
you pick a guide square or two to rely on
and choose a slower moving square to
call to. When you think the slower group
has made a mistake, there are the other
two squares to fall back on. But I feel it's
better to call to your dancers with
average ability.

BULLETIN: How early in the dance do
vou “‘feel the floor’’?

ROGER: There IS something in a dance
that both the caller and the dancer feels
and they feel it about the same time. If
you can make it last all evening, hey,
that's what you are looking for!

BULLETIN: What do you see in the
90’s for square dancing?

ROGER: If you asked this question of
100 callers, I'm sure you would get 100
different answers. They would all be
right in some aspect and wrongin others.
[ would like to hope we find some way to
desegregate the dancers a little bit! This,
in my opinion, is the biggest fault in the
way the programs are running. The
different levels, the different plateaus of
dancing, they don’t seem to inter-mingle
enough.

As people go up through the levels, it
seems they are in too big a hurry. They
thrive to get better. What they are doing
is jumping the levels and going up, up.
It's slowed down a little on the other end
and this makes it a little rough. So 1
would like to hope, at least on occasion,
that the dancers get together and dance.

BULLETIN: What’s ahead for Roger
and Mary Jane Chapman?

ROGER: | am a ceramic tile contractor
by trade and have been for as long as |
have been calling. Almost 30 years! We
intend to stay in the tile contracting busi-
ness and to continue with our calling.
['ve never been a full time caller because
I'm just a little bit skeptical. We have cut
back somewhat on traveling, because
we have grown to like staying at home,
Our local program is strong and we in-
tend to spend our time there. Of course,
Mary Jane may have some ideas of her
own.

MARY JANE: Oh, [ think about the
same, except that [ would like to be able
to retire in the next ten years. I just like to
enjoy life; maybe build a country home
and live out in the woods! %
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SQUARE DANGE GLUBS

enjoyable dancing visit.

(MS)

(B) Basic Program, 1-49
Mainstream Program, 1-68
(P}  Plus Program

Your Guide To Better Dancing —

If you are planning a dancing visit to a square dance club in the area, it would be helpful to you to check the “dance program’ -
e.g. (MS/SPD), of that club before your visit. Note that all programs include the calls from each of the previous (earlier) plateaus. For
example, if a club is labeled *'‘MS™" then it will be dancing any call from the Mainstream and Basic lists. The Dance Legend, herein
listed, is designed to help you “‘match’ your dance skills with the various dance programs of the area clubs in an effort to ensure an

Dance Legend

(E) Experimentals (C-2) Extended Challenge
Progressive Difficulty Level
(FL) Fun Level, easy dance patterns
(SPD) Standard Pesition Dancing, Normal Couples - Standard Positons
(DBD) Dancing by Definition, Mixed, Varied Patterns

(A-1) Advanced One Program
(A-2) Advanced Two Program
(C-1) Basic Challenge Program

SUNDAY

SUN DANCERS: Titusville - 3-5:30 p.m.,
Sandrift Recreation Center, 585 Singleton
Ave. Every Sunday. DALE McCLARY, Club
Caller. Rounds by PHYLLIS WILLIAMS.
Info.: 407/269-0440. (P/SPD)

HOEDOWNERS PAIRS & SPARES:
Casselberry - 1:30-4:30 p.m., Sen. Citizens
Ctr, 200 N. Lake Triplett Dr. Every Sunday.
(Class: 1:30 p.m./Plus: 3 pm.). JIM
LOUDER, Club Caller. Info.: 869-4804.
(MS/P/SPD).

ALLEMANDE LEFTOVERS: Orlando - 8-
10 p.m., Ben White Center, 441 & Lee Rd.
Every Sunday. CARL ROD, Club Caller
Cuer. Info.: 282-4113. (P/DBD).

ORANGE BLOSSOM SQUARES: Lady
Lake - 7:30-10 p.m., Orange Blossom
Gardens Clhs. Hwy. 27. (Plus W/S: 7 p.m.).
Every Sunday. Rounds. GUEST CALLERS.
Info.: 904/753-2999, 753-4991. (P/SPD).

MONDAY

YOUNG & RESTLESS: Kissimmee - 7:30-
9:30 pm., Good Samaritan Community
Bldg., 17-92 & Pleasant Hill Rd., (W/S 7-
7:30 p.m.) Every Monday. SUSANELAINE
PACKER, Club Caller. Info.: 894-2227. (P
SPD).

HONEYBEES: Del.and - 8:30-10:30 p.m.,
Activities Center. Every Monday. DICK
HULBERT, Club Caller. JIM COWEN,
Rounds. Info.: 407/859-1224. (Alt. MS/P
SPD).

U-WAN'NA SQUARES: Altamonte Spags. -
7-10 p.m., Eastmonte Civic Center. Every
Monday. (A-1 Class, 7 p.m./Dance figures
taught, 8 p.m./A-1 Dance, 9 p.m.) JOHN
SAUNDERS, Club Caller. PETE & JAN
SHANKLE, Cuer. Info.: 869-4790. (A-1
DBD).

SWINGING BEARS: Apopka - 8-10 p.m.,
Yogi Bear Jellystone Park, Route 435. (Plus
W/S 7:30-8 p.m.). Every Monday. LARRY

PATTEN. Club Caller. Info.: 880-3588.
(MS/P/SPD).
SWANG GANG: Orlando - 8:30-10:30

p.m., Hanging Moss Center. Every Monday.
DANNY ROBINSON, Club Caller. Info.:
671-7748, 568-6498. (A-1/A-2/DBD).

FAIRWAYS SWINGERS: Orlando - 8-10
p.m., Fairways Country Club Masters Hall,
Rt. 50 E., Every Monday. CARL ROD,
Caller/Cuer. Info.: 282-4113. (P/SPD).

YELLOW ROCKERS: Palm Bay - 8-10
p.m., Greater Palm Bay Senior Center,
Culver Rd., Every Monday. JOHN BRIAR,
Club Caller, JANET BRIAR, Cuer. Info.:
407/676-3586. (P/SPD).

TUESDAY

GROVELAND/CLERMONT SQUARES:
Clermont - 7:30-10 p.m., Jenkins Audito-
rium, Montrose & 7th St. Every Tuesdav.
Early Rounds 7 p.m. GUEST CALLERS.
BOB & VELMA BURTNER, Cuer. Info.:
904/429-2510, 429-3411. (P/SPD).

GRANADA SQUARES: Ormond Beach -
8-10 p.m., Sen. Citizens Center, US 1 &
Granada Blvd. Every Tuesday. CHUCK
DURANT, Club Caller, BILL BEATTIE.
Cuer: Info.: 904/441-2600. (P/SPD).

CANAVERAL SQUARES: Rockledge - 8-
10:30 p.m., MclLarty Rec. Center., 790
Barton Blvd. Every Tuesday. SKIP
CLELAND, Club Caller. TOM FONTAINE,
Rounds. Early Rounds: 7:30 p.m. Info.: 407
631-6499. (P/SPD).

ANGEL SQUARES: Orlando - 8:30-10:30
p.m., W.Orlando Rotary Clubhouse, 475 S.
Kirkman Rd. Every Tuesday. DICK
HULBERT, Club Caller. Info.: 859-1224.
(P/SPD).

OCALA SQUARE DANCE CLUB: Ocala -
7:30-10 p.m., City Auditorium, 836 N.E.
Sanchez St. Every Tuesday. GUEST
CALLERS. Info.: 904/629-3631. (P/SPD).

WEDNESDAY

LAKE CO. TWIRLERS: Eustis - 8-10:30
p.m., Sr. Service. Center., 301 W. Ward
Ave. Every Wednesday. Early Rounds 7:30
p.m. JACK HATFIELD, Club Caller. ROY
BROWN, Cuer Info.: 904/742-0232, 787-
9533. (P/E/DBD).

WHIRL & TWIRL CLUB: Orlando
(Tenderfoot), 8-10:30 p.m., Hanging Moss
Center, Venture Circle. Every Wednesday.
DANNY ROBINSON, Club Caller. Info.:
678-1170, S/D Hall: 657-9891. (Progres-
sive MS/SPD).

STARLIGHT PROMENADERS: DeBary -
8-10 p.m., Community Center, Shell Road.
Every Wednesday. OSCAR ERWIN, Club
Caller. BILL & BETTY BEATTIE, Cuer.
Info.: 904/789-1365. (P/SPD).

BIG POTATO SQUARES: Apopka - 8-10
p.m., Mahaffey Center, Rt. 435 & 2nd St.
Every Wednesday. Early rounds - 7:30 p.m.
GEORGE DESCHAMBEAU, Club Caller.
SUNNI THOMAS, Cuer. Info.: 862-0065.
(P/SPD)

STRATO SQUARES: Orlando - 7-10 p.m..
Ben White Rec. Ctr., 441 & Lee Rd. Every
Wednesday. (A-2 Class 7 p.m., Dance
figures taught 8 p.m., A-2 Dance with Easy
C-1 9 pm.) JOHN SAUNDERS, Club
Caller. Info.: 869-4790. (A-2/C-1/DBD).
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FLORIDA CAMP IN: Clermont - 7:30-10
p.m., (Nov.-April), Fla. Camp In Clubhouse,
Rt. 27 N., 1st & 3rd Wednesdays. MILES
EASTMAN, Caller. VELMA BURTNER,
Cuer. Info: 813/424-2494, (P/SPD)

THURSDAY

WHEEL-AROUND SQUARES: Ocala - 8-
10 p.m., Top Of The World Resort, SR 200.
Every Thursday. (Plus W/S 7-8 p.m.) Early
Rounds 6:30 p.m. RJ. HOGAN, Club
Caller. SHANNON GRAHAM, Rounds.
Info.: 904/376-2428. (P/SPD).

KOUNTRY SWINGERS: St. Cloud - 8-10
p.m., Camptown Campground, Boggy
Creek Road. 1st & 3rd Thursdays. (Season
begins Nov. 16) JEAN GASKINS, Club
Caller. Info.: 407/892-6240. (Alt. MS/P/
SPD).

BACHELORS & BACHELORETTES:
Clermont - 8-10 p.m., Jenkins Auditorium,
Montrose & 7th. Every Thursday. Couples
welcome. GEORGE DESCHAMBEAU,
Club Caller. Info.: 904/793-8377. (P/SPD).

HOLIDAY SQUARES: Leesburg - 7:30-10
p.m., Holiday Travel Park, CR 33. Every
Thursday. (Nov. 2-April 5) Early Rounds, 7
p.m. JACK HATFIELD, Club Caller. GUEST
CALLERS. VELMA BURTNER &
JEANNETTE CHAUVIN, Cuers. Info.: 904/
728-5412, 728-4820.(MS/P/SPD).

SAND LAKE TWIRLERS: Orlando - 8-10
p.m., Martin Marietta Rec. Center, Sand
Lake & Kirkman. Every Thursday. (except
Ist) ROY FULCHER, Club Caller. Info.:
345-4701. (MS/'DBD).

FRIDAY

ORLANDO SINGLES: Orlando - 8:30-
10:30 p.m., Ben White Center, 441 & Lee
Rd. Every Friday (except 5th). Early Rounds:
8:15 p.m. ROY FULCHER, Club Caller.
JOE AUGENBLICK, Cuer. Info.: 293-4768,
859-0593. (Alt. MS/P/SPD).

WAGON WHEEL SQUARES: St. Cloud -
8-10:30 p.m., Community House (wooden
floor), Indiana & 8th St. Every Friday. Early
Rounds 7:30 p.m. DALE McCLARY, Club
Caller. PETE & JAN SHANKLE, Rounds.
Info.: 407/892-5989. (P/E/'DBD).

SUZIE-QUES: Deltona 810 pm,
Deltona Community Center, Enterprise
Road. 2nd & 4th Fridays. SUSANELAINE
PACKER, Club Caller. JIM COWEN,
Rounds. Info.: 407/574-4518, 407/894-
222%. (MS/P/SPD).

TWIRL-A-WAYS: Titusville - 8:30-11 p.m.,
Sandrift Rec. Ctr. Every Friday. SKIP
SMITH. Club Caller. DOMINIC MALLOZZI,
Rounds. Info.: 407/267-0310, 267-8031.
(P/E'DBD).

WHIRL & TWIRL CLUB: Orlando - 8-
10:30 p.m., Hanging Moss Center, Venture
Circle. Every Friday. Early Rounds: 7:30
p.m. DANNY ROBINSON, Club Caller.
ROY BROWN, Cuer. Info.: 678-1170, Hall:
657-9891. (P/E/DBD).

FLAGLER OCEAN WAVES: Palm Coast -
8-10 p.m., Belle Terre Middle School, Belle
Terre Parkway. Every Friday. R.J. HOGAN,
Club Caller. LEN & WINNIE TAYLOR,
Cuer. Info.: 904/376-2428, 904/445-4243.
(MS/P/SPD).

DUNDEE SQUARES: Dundee -8-10p.m.,
Community Center, SR 542. Every Friday.
DICK HULBERT, Club Caller. Info.: 407/
859-1224. (Alt. MS/P/SPD).

SPIN DRIFTERS: New Smyrna Beach - 6-
10 p.m., Coronado Center, Pine & Flagler.
Every Friday. (6-8 p.m., Rusty Hinge
Review. 8-10 p.m., Dance). CARL ROD,
Caller/Cuer. Info.: 407/282-4113, 904/428-
4228. (MS/P/SPD).

CLERBROOK RV TWIRLERS: Clermont -
8-10 p.m., Clerbrook Resort. Every Friday.
(Nov.-April) MILES EASTMAN, Club Caller.
VELMA BURTNER & JEANNETTE
CHAUVIN, Cuers. Info.: 904/394-3991. (?/
SPD).

SATURDAY

PIRATES: Apopka - 6:30-8 p.m. (MS
Dance), 8-10:15 pm. (Plus Dance),
Mahaffey Center. 435 & 2nd St., 2nd & 4th
Saturdays. JIM LOUDER, Club Caller. Info.:
869-4804. (MS/P/SPD).

MODEL-T SQUARES: Orlando - 8-10
p.m. Ben White Center, 441 & [.ee Rd. 1st &
3rd Saturdays. Plus Review, 7:30 p.m. Easy
Rounds. BILL FORD, Club Caller. Info.:
647-6383. (P/BDB).

LINEBINDERS: Altamonte Springs - 8-10
p.m., St. Andrews Presbyterian Church,
9913 Bear Lake Rd. Every Saturday. JAY
BLACK, Club Caller. Info.: 869-5075. (MS/
SPD).

SOUTHERN HEIRS: Haines City - 7:30-10
p.m., Lake Eva Civic Center, Ledwith Ave.
1st, 3rd & 5th Saturdays. Squares &
Rounds. RON FOTCH, Caller/Cuer. Info.:
813/421-1614. (MS/SPD).

STRATO EAST: New Smyrna - 8-10 p.m.,
Canal Rec. Center, 132 Canal St. 1st & 3rd
Saturdays. (C-1 W/S: 7:30-8 p.m.). JOHN
SAUNDERS, Caller. Info.: 407/869-4790.
(A-1/A-2/DBD).

SPACE TRACKERS: Rockledge - 8-10:30
p.m., McLarty Rec. Center, 790 Barton
Blvd. Every Saturday except 5th. Early
Rounds: 7:30 p.m. WHIT BROWN, Club
Caller. GUEST CALLERS: 2nd & 4th,
PHYLLIS WILLIAMS, Rounds. Info.: 407/
452-1899.

KISS-A-ME SQUARES: Kissimmee - 8-
10:30 p.m., Community Center, E. Monu-
ment Ave. 2nd & 4th Saturdays. WHIT
BROWN, Club Caller. BOB & VELMA
BURTNER, Rounds. Info.: 407/933-7741,
348-4416. (MS/P/SPD).

BASS CAPITAL SQUARES: Georgetown
- 7:30-9:30 p.m., Community Center. 1st &
3rd Saturdays. (Plus W/S - 4-6 pm,
Covered Dish - 6 p.m.) R.J. HOGAN, Club
Caller. SHANNON GRAHAM, Rounds.
Info.: 904/376-2428. (P/SPD).

HAPPY HOEDOWNERS: Leesburg - 8-
10:30 p.m., Community Center. 1st & 3rd
Saturdays. Early Rounds: 7:15 p.m. GUEST
CALLERS. JACK JENKINS, Cuer. Info.:
904/787-1702, 904/326-8685. (P/SPD).

Thursday

Dance DBD
Friday

10:30 pm - Alt. MS/P/SPD
Special

8143 Banyan Bivd. Orlando, FL 32819

Sand Lake Twirlers, Orlando, Martin Marietta Rec.
Center, Sand Lake & Kirkman Rds., 8-10 pm, MS

Orlando Singles, Orlando, Ben White Center, Lee
Rd. & 441, 6:45 pm. Class: 8:15 pm, Rounds: 8:30-

New Year's Eve Dance, Longwood, Central Florida
S/'D Center, Carl Rod & Roy Fulcher

(407) 345-4701

Fall ‘89
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